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COURSE OUTLINE
@ Effective Sales Consultant Mindset
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@ 5 Steps For Effective Consultative Sales Person

Step 1 : InsAoanAnIs1 vaun1 azasraveuvanduanAnlarnuie
Step 2 : K012 vou ADIST AuA1 1a:USN1s KEY DRIVER

Step 3 : Nw1a:Ts Ansdlenguidanurevadis) +
Step 4 : IfiA9SI&E0 “IsTvge:Is?”

Step 5 : a§9AUFIBINTS KeAauTe AuanAnduidinune”

@ Communication and Presentation @
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SELLING SKILL
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Managing Director, Growth Trading and Solution Co.,ltd.

a Lﬂoa U_ﬂ S h a._ n a CI S Us:aunasni : Customer Consultant, SCG Co.,Ltd.

Product Partner, SCG Experience Co.,Ltd
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